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Women's rights to Inheritance Case Study- June 2014 

ASALA :  Case Study  

‘There is no tool for development more effective than the empowerment of women’ (Kofi Annan) 

Since its establishment in 1997 the Palestinian Businesswomen’s Association, ASALA, has been 

providing financial and non-financial services to Palestinian women living in poverty in order to 

empower and strengthen their economic and social roles.   

Under the AMENCA2 Program, as part of a consortium with Action Aid and ICP, ASALA has been 

working to provide financial and non-financial services to vulnerable Palestinian women in the south of 

the West Bank. This program has been targeting vulnerable and underserved Palestinian women living 

in poverty – many in excluded and marginalised communities – to empower and mobilise them to 

improve their livelihood by providing financial services that are not easily available to them. Women are 

considered a credit risk by standard financial organisations such as banks because they are poor and 

have no collateral.  

ASALA strongly believes that poor women given the opportunity and support are responsible borrowers 

who set up, implement and expand their small businesses. The loan program under AMENCA has 

been a catalyst for women to start up or expand their small businesses. These economic opportunities 

were a further catalyst for social empowerment of women. 

The loan program led to sustainable increases in family income for the women borrowers. 440 women 

received loans over the last 5 years under the AMENCA program. The loan capital has generated  

minimum of 1.2 million dollars as actual net income for the 440 borrowers in during last 5 years .1  

If  $800,000 was all received and disbursed in first 2 years for 440 women  the income generated 

would’ve reached a minimum of  $500,000 annually ( 440 women * $200 average monthly income * 12 

months  * 50%  success rate only ) .  

Through the work of ASALA it is also very evident that the economic opportunity given to women leads 

to much more, and is the first step for social empowerment of women in their families and in their 

communities. Above all, it strengthens the self-confidence and self-worth of any woman who has taken 

part in the loan program under AMENCA2.  

In this Case Study two examples of ASALA’s core mandate and stakeholders are explored, 

demonstrating the two aspects of ASALA’s work: financial and non-financial services to women.  

RIGHT TO INHERITANCE AND OWNERSHIP  

IN 2013-2014 ASALA implemented an Advocacy Campaign to promote Palestinian women’s rights to 

inheritance and ownership through the AMENCA2 Program. 

In most Arab countries, while legislation and Sharia provide women with the rights to own and dispose 

of property independently, women are often obstructed from enjoying such rights because of various 

legal, cultural and societal barriers. As an example, a woman who inherits property may be pressured 

by male relatives to relinquish her interest and right, sighting the preservation of family wealth as a 
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pretext. Gender construction and the societal reality, distribution of roles and power, norms and 

traditions, and the community and individuals (including women themselves sometimes) consider that 

patrimony should not have to go out of the family, which is usually represented by its male members.  

Access to resources and financial services are major obstacles in women’s economic and social 

empowerment and independence2. Arab countries left the issue of devolution of inheritance as an 

option for the heirs – so long as there is no juvenile amongst them – and made the devolution of 

inheritance consensual unless legal courses were taken by one of the heirs or stakeholders, such as 

creditors. The percentage of women who demanded their rights to inheritance were limited, and those 

who reverted to a legal course and/or took legal action to demand them were even lower. During their 

work ASALA staff came across many cases where women were denied access to their rights to 

inheritance. This limits economic opportunities for women; inheritance could be the source for a woman 

to set up a business or access a loan from a bank. 

To influence the opinion of communities, government, law makers, religious leaders and other 

stakeholders, ASALA implemented the inheritance campaign with a varied approach, including; public 

awareness meetings where participants were interactive and participated in understanding their 

Sharia’s rights to inheritance, mobile theatre presenting a sketch on the realities of women’s 

inheritance, television and radio segments, interactive radio talk show, television talk show where the 

host discussed the topics with various stakeholders, round table discussions, large scale conferences 

on the topic, banners promoting the topic, social media, and meetings with local government and 

religious leaders.  

Legal aid providers were approached in this campaign to support women’s access to their entitlement 

rights; 2807 people participated in ASALA’s awareness building activities and workshops; 340 women 

became aware of the revert mechanism to claim their entitlement rights; 38 women were reverted to 

legal providers through ASALA to claim their rights; and finally, 9 of the reverted women succeeded in 

accessing their entitlement rights.  

‘S’3 is one of those women who was ready to claim her right, and eventually succeeded.   

‘S’ is a married woman and mother working with the Ministry of Education. Her father had owned a 

large number of dunums in and outside a city nearby Hebron. When her father died ‘S’ told her elder 

brother that she wanted her full share but eventually, like many other Palestinian women, 

settled(reconciled) directly with her brother and was given 5 dunums of land worth 150,000 JD in the 

nearby village where she currently resides with her family. Unhappy with the settlement, ‘S’ and her 

sisters wanted to file a case against their brother in court, but her mother pressured her against this. ‘S’ 

did not pursue the case legally, although her two sisters did. 

After attending the awareness session and round table discussions during the campaign, ‘S’ 

determined to seek her full right to her father’s inheritance. She approached her mother again using 

religious appeal and asked her not to stand in her way this time around or she will be ‘faced with this 

issue on judgment day’. Again her mother instructed her not to provoke the issue, but ‘S’ did not follow 

course. Rather, ‘S’ spoke to her brother again and confronted him with the injustice that he imposed 

upon her. After numerous deliberations, demands that she be given her full share and threats of legal 
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action, her brother finally agreed to give ‘S’ 1.2 dunums inside the city worth 150,000 JD. ‘S’ states that 

she now has 80% of her full right of inheritance but is very content with the outcome. She states she is 

proud of pursuing the inheritance matter despite her mother’s discouragement. 

‘S’ was able to take her son to receive necessary health treatment in Saudi Arabia after selling one 

dunum of the land she had originally settled for with her brother. She explains that this created relief 

not only to her son, but to her and the entire family. She plans on constructing a building on the new 

piece of land to include storage facilities and residential units to rent out in the city. ‘S’ intends to 

become more active socially now that she’s better able to afford the obligations that are normally 

associated with social events such as weddings, etc. 

ECONOMIC EMPOWERMENT LEADS TO SOCIAL EMPOWERMENT  

Under ASALA’s program the loans contribute to the economic empowerment of women, as women 
develop self-confidence, financial confidence, and economic skills through the enterprises. The women 
increase their financial and managerial abilities and skills, making financial decisions related to 
business development and re-investment of financial resources. Women become able to provide for 
the essential needs of the family and contribute in the children's education and medical attention. 
Women are able to renovate their houses, provide for secondary needs for the family as well as 
personal needs. 
 

KHITAM  

One of the loan beneficiaries of AMENCA2 is Khitam Rajab, a 35 year-old woman with basic education 

and the mother of 2 daughters and 3 sons. She lives in Saeer village with her family in a small house 

with two bedrooms, a small kitchen and a bathroom. Khitam Rajab’s husband works occasionally in 

Israel depending on the availability of work and access to permits. 

The monthly income of Khitam’s family was $600whichwas insufficient for the family’s minimum basic 

needs(around $855 monthly).It has to be noted that Khitam’s husband working in Israel as a labourer is 

not guaranteed a reliable steady income – you might work a day and stop another due to permit 

difficulties, closures, etc. so even the $600 per month is not fixed. 

Interventions/Strategy 

When ASALA conducted an awareness workshop five years ago at Saeer municipality, Khitam 

attended. She knew that ASALA is providing services that can give her an opportunity to change her 

economic situation through the financial and non–financial services provided to women to establish 

their own small projects. 

Khitam had 500 square metres of land beside her house filled with rocks. With the encouragement of 

her husband she decided to benefit from this land so she went to ASALA and took her first loan of USD 

2000 in March 2010, with a monthly payment rate of $120, in order to get rid of the rocks by herself and 

start planting tomatoes. Because she could market her products she could pay back the loan and help 

in improving her family’s income, with a monthly average of $284. 

After the success of her project she decided to take a second seasonal loan of USD 1000 in May 2011 

to buy agricultural seedlings, pipes and fertilisers for her crops. Then she could have a monthly profit of 

$354.  
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After Khitam repaid the loans she enjoyed the sweet taste of success and her relationship with her 

husband became stronger .This loan enabled her to buy some furniture, purchase new clothes for her 

children, pay the annual school fees and buy some food products. 

Due to the Business Management training courses and counseling visits that Khitam attended, she 

learned new skills .She stated,“ I learned how to sell my goods.”She became more confident and 

better able to run and manage her business.Also, ASALA’s team supported her to succeed; she is 

feeling so grateful to ASALA’s staff because they showed her they cared, stood by her step-by-step, 

and always remained cooperative. 

Khitam stated that now she is involved in the family decision-making process “the situation is not like 

the past days – when our income increased we decided to buy a new living room”. Khitam’s 

social empowerment is a direct result of her economic empowerment, which developed as she gained 

access to her basic rights. 

As we know, it’s not due to laws or legal factors, but rather social norms that discourage women from 

participating in any process that may make them deal with men. Khitam said that after working in the 

project she “got strong character traits, accepted the idea of dealing with men, and am not 

feeling ashamed anymore”. 

In 2008 ASALA started giving consumer loans for house improvement. This type of loan is usually 

given for businesswomen who are running successful income generating projects, to improve their 

houses and to ensure healthy and safe lives for their families. 

So, Khitam took a third loan, a consumer loan of USD 4000 in March 2012, which is active right now 

and her monthly repayment rate is USD 217.70% of this loan was used to renovate her house, mainly 

the roof due to safety concerns, and to buy kitchen cabinets. The rest was used to build a greenhouse. 

Unfortunately, Khitam’s greenhouse project was partially destroyed by the snowstorm, so ASALA 

offered her a grant of $1000 to rehabilitate her project and now she is earning $387 monthly. 

 

 

Results 

Khitam’s economic empowerment led her to a social one; she could positively change her family’s 

situation, provide her family’s needs and ensure her children’s education as she overcame customs 

that control a village like Saeer and deprive women of their rights. 
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Lessons 

The various services provided by this program are designed to empower women both economically 

and socially. Women who benefited from this program are now having access to their rights, and they 

readily acknowledge that social empowerment is a result of economic empowerment. 

Finally, Khitam advises all Palestinian women to head to ASALA and start new projects, to gain income 

for their families, improve their situations, and control their lives. 


